W oeir At

Mantas Auk LLC

PRESENTATION

www.mantasauk.com (346) 244-8617


http://www.mantasuak.com/
tel:+3462448617

“How do customers
really find your
business online?

Being visible makes all the
difference.

If you're not visible — you don'’t exist.
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Most businesses online face 3 common challenges:

1. They're hard to find on Google
2. They rely mainly on paid ads

3. When ads stop, leads stop Many businesses have a website — but little
to no traffic.
Or they run ads — but once the budget
stops, inquiries stop.

This approach is costly and unstable.



Two ways to appear on Google:

\ Paid Ads
@ (Google Ads)

Organic Results
(SEO)

Paid Ads: ~15.20% of clicks
Organic Results: ~80 «85% of
clicks

* Source: Advanced Web Ranking CTR Study &
Backlinko Google Ads CTR Data.

Why this matters:

People trust organic results more and

tend to skip ads unless they're ready to

buy immediately.




Google Ads vs SEO ~ a

Google Ads = Renting attention

* Instant visibility
* Pay for every click

* When budget stops — tratfic stops

“Best strategy?
Use Ads for quick leads.
Use SEO to reduce dependency on Ads.”
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SEO = Owning attention

* Long-term Google visibility
* No cost per click

* Builds a lasting digital asset



Stepl:  Bring the right visitors

4 Q (SEO + Google Ads)

Step2:  |mprove the website
(Convert visitors into customers)

Step 3:
W Scale what works

' l| Google & . Marketing
I Analytics 360 = e NP e 24 0O Data Studio Partner
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We use:

Visitor recordings (Hotjar.com)
Heatmaps

User behavior analysis

Goal:
Make the website easier to use Y more inquiries
Y more sales
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New reality: People search using Al tools

Today, people don't search only on Google.
They ask ChatGPT, Gemini, Grok , and use voice search .

Al SEO means making sure your business appears in these new search systems too.

This is the future — and most businesses are not ready.



Real client growth

Keyword: ceramic grill
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Real client growth

Monetization overview Dl < A~

Total revenue @ Purchase revenue (@ Total ad revenue (@ %) Total purchasers @ First time purchasers @ @ ~

£2.1M £2.1M £0.00 12K 12K
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ltem name =

Total

Kamado Bono Limited Ceramic Grill 25"
Kamado Bono Grande Ceramic Grill 23"
Kamado Bono Media Ceramic Grill 20"

Kamado Bono Minimo Ceramic Grill 15"

BBQ Charcoal Texas Club, 10 kg. Lumpwood
Kamado Bono Picnic Ceramic Grill 13”

Kamado Bono Zalgiris Edition Ceramic Grill 21"
Kamado Bono Hibachi Ceramic Table Grill 12"
Bluetooth Dome And Food Thermometer

Kamado Kings Gift Vouchers
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J- ltems viewed

1,177,526
100% of tota

123,030 (10.45%)
111,294 (9.45%)
87,702 (7.45%)
63,691 (5.41%)
35,238 (2.99%)
27,044 (2.3%)
23,603 (2.01%)
17,420 (1.48%)
15,649 (1.33%)

13,896 (1.18%)

ltems added to cart

102,594
100% of tota

4,386 (4.28%)
4,206 (4.1%)
3,418 (3.33%)
2,349 (2.29%)
14,278 (13.92%)
500 (0.5%)

465 (0.45%)
332 (0.32%)
743 (0.72%)

783 (0.76%)

Items purchased

39.076
100% of total

572 (1.46%)
674 (1.72%)
452 (1.16%)
199 (0.51%)
6,803 (17.41%)
101 (0.26%)
41 (0.1%)

36 (0.09%)
286 (0.73%)

291 (0.74%)

ltem revenue

£2,074,498.98
100% of total

£517,440.04 (21.15%)
£551,632.12 (22.55%)
£314,204.37 (12.84%)
£69,865.54 (2.86%)
£132,538.02 (5.42%)
£17,363.57 (0.71%)
£32,449.83 (1.33%)
£4,049.12 (0.17%)
£13,877.03 (0.57%)

£12,259.47 (0.5%)
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Session primary...Channel Group)

Total

1  Organic Search

2  Organic Social

3  Paid Search

4  Direct

5 Paid Shopping

6  Cross-neitwork

7  Paid Social

8  Email

9  Organic Shopping

10 Unassigned
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J- Sessions

639,516
100% of total

138,777 (21.7%)
131,915 (20.63%)
107,302 (16.78%)

80,887 (12.65%)

72,032 (11.26%)

30,067 (4.7%)
27,445 (4.29%)
18,707 (2.93%)

8,927 (1.4%)

7138 (1.12%)

416,822
100% of total

102,521 (24.6%)
74,165 (17.79%)
85,087 (20.41%)
43,290 (10.39%)
47,191 (11.32%)
21,504 (5.16%)
15,059 (3.61%)
12,978 (3.11%)
5,364 (1.29%)

3,201 {0.77%)

Engagement

93.92%

65.91%

71.53%

24.87%

69.38%

60.09%

44 .84%

Average engagement time per

1m 12s
Avg 0%

1m 195
33s
2m 00s
1m 07s
285
Tm 295
378
2m 025
51s

2m 32s

Total revenue

£2,074,498.98
100% of total

£668,451.88 (32.22%)

£B89,162.49 (4.3%)

£356,156.32 (17.17%)

£343,189.74 (16.54%)

£175,931.55 (8.48%)

F£144,963.54 (6.99%)

£28,106.24 (1.35%)

£158,709.41 (7.65%)

£18,486.84 (0.89%)

£50,882.28 (2.89%)




We help businesses that want:

e More qualified leads
* Less dependence on ads

e Strong, consistent online visibility

“If you want more customers online — without
gambling on ads — that’s exactly what we do.”

Ideal referral:

Industries where SEO performs
especially well

E-commerce stores

(Online stores selling products)

Restaurants & local services

(People searching “near me”)

Service -based businesses

Lawyers, accountants, clinics, agencies
b )

Home & construction services

(Contractors, builders, renovation companies)

B2B companies

(Software, manufacturing, professional services)




What to expect when working with us

How we work: What you get:

* Clear strategy aligned with your goals e Stronger Google & Al visibility
 Data-driven decisions, not assumptions * More qualified inbound leads
* Transparent communication at every step e Reduced reliance on paid ads

* Continuous optimization and improvement * Sustainable, long-term growth

“No shortcuts. No guesswork. Just strategy.”



Questions?

Any questions before we build a stronger online
presence for you?

www.mantasauk.com (346) 244-8617


http://www.mantasuak.com/
tel:+3462448617

